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GO FU rther GLOBAL PRODUCT DEVELOPMENT




e Finance Our Plan And Improve Our Balance Sheet

e Work Together Effectively As One Team -- Leveraging Our Global Assets

PROFITABLE GROWTH

Europe

ONE FORD

ONE TEAM + ONE PLAN = ONE GOAL




Exceptional Quietness)

® Fuel Economy as a Reason to Buy

e Unmistakably a Ford or Lincoln in Look, Sound, Feel




e Sustainability and Fuel Economy

e Quality Priorities




Ford is Committed to Delivering a Balanced Global Portfolio with:

® |ndustry Leading Product Refresh Rates

e Benchmark Efficienc




* More Renewable, Recycled Convenience, Infotainment
Materials * Breakthrough Features For Family Technology
* Improved In-vehicle Air Quality Safety * Global Platforms With Right
Proportions

* Improve Emotional Appeal
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Kuga / Escape

B-MAX C-MAX

EcoSport

Fiesta

Mustang

Fusion / Mondeo

Edge

Focus

Transit Connect

F-150

Ranger

S-MAX
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2T Transit
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Taurus

Expedition

Explorer

F650 / 750

Super Duty

Cargo
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Electronic Climate
Control

Sony Audio







3-Mode Electronic
Stability Control




Pass-Thru Sliding Door

“AUTOBEST 2013"




nterior

Improved Fuel Economy Thru

Design (Aero) and Innovation
(Electric A/C and reduced







percent last year with over

an 80 percent increase in

California




/mpg Better Fuel Economy
than Toyota Prius V (47mpg)




Smart Features Defining
Escape As The Modern SUV

Of Choice







Showroom

Leading Fuel Efficiency




Transit Custom

Transit Connect
Transit

Cargo Transit Courier

Ranger
F650/750

Super Duty F Series F-150



o PROJECTED INCREASE IN GLOBAL
COMMERCIAL INDUSTRY VOLUME
o (2011-2017)

Global commercial industry was 17 Million unitsin 2011




COMMERCIAL VAN LEADER
TRUCKS IN IN EUROPE
NORTH




Transit

Transit Custom

Transit Connect

Transit Courier






assis Cab and Cutaway




LOWEST
OPERATING COSTS

WIDEST RANGE OF
CONFIGURATIONS

NEARLY TWICE THE CUBIC
PAYLOAD VOLUME







TOWS UP TO

2,000 vss.
1 ,600 LBS. PAYLOAD

LONG AND SHORT
WHEELBASE VERSIONS

5 or / Passenger Versions

ENGINE
CHOICES including

1.6-liter EcoBoost
304+ MPGHWY
















NEAR TERM

Transmissions
EcoBoost
World-Class Hybrids
Begin BEV

MID TERM

Reduction

World-Class BEVs
World-Class PHEVs

LONG TERM

Sources
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Note: Data normalized to reflect full segment participation






TRIPLING 250,000+

1.6 MILLION 40+






BETTER

BETTER




62 mph
47 mph

2010 Ford Hybrids 2013 Ford Hybrids



{83 CMAXHYBRID
HWY COMBINED
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Other
Primarily
Interior
Access
& Usability

Primarily
Small-Car Dual

Clutch Primarily
Transmission Infotainment/

(DPS6) MyTouch-SYNC
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MYTOUCH-SYNC QUALITY IMPROVEMENT

Things-Gone-Wrong Per 1000

1000

400 360

=][e

J
March 2011 March 2012 November 2012  August 2013 2015/2016CY
ACTUAL PROJECTION

MyTouch Improvements On The Current System Continue Through August 2013.
Acceleration Of SYNC Software Updates Required To Achieve BIC.
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Leverage Global Centers Of

Excellence
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LINCOLN



Global Premium Industry Projection (000)

Global Premium Industry Projection
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SLIDE 62

Premium Industry Grows From About 6.2 Mil To 8.6 Mil Units By 2017.

China Share Of Global Premium Grows To 25%




Global Premium Industry Projection

50%

2017 Global Premium Industry

® Europe

mU.S.

® China

u Other Asia Pacific
HME&G

i Other North America
® South America

| Other

SLIDE 63

By 2017, US And China Will Represent 50%

Of Global Premium Industry




Perceptual Positioning Framework SLIDE 64
Luxury Automobiles

PERSONAL

Brand-Invited, Human,
Warm, Intuitive

2015

LANDSCAPE OF MOTIVATION
LUXURY

EXPERIENCE

Today

ENGINEERED

Brand-Imposed,
Insistent, Precise




Perceptual Positioning Framework SLIDE 65
Luxury Automobiles

PERSONAL

Brand-Invited, Human,
Warm, Intuitive

MKZ
C-Cuv
INTRO

LANDSCAPE OF MOTIVATION
LUXURY

ENGINEERED

Brand-Imposed,
Insistent, Precise
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Lincoln Product Strategy

- Uniquely Lincoln, inside and out - stunning and understated
- Transformation of the luxury driving experience - refined and engaging

Imagination, Innovation, Intelligence

©
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Quality Design Performance Technology
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Lincoln Cycle Plan

2012 2013 2014 2015
MKZ ' | . ,

MKS Sig. Refresh

0O1-2042
L UL
1

g Transformation
c-cuv 4 All-New

Lincolns in

Aggressive Freshening Cadence Accelerates Showroom Lineup To World-Class



North America Premium Industry Segmentation — 2015

>90% of Total
Segment

Note: All volumes/shares reflect 2015CY

Other
11%
D
R C/CD
0
Med. <rout
Premium
Utilit
e Sm.
25% Premium
Utility

12%

Other:

Lg. Prem. Utility 3%
Sports Car 4%

E/F 4%
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Comprehensive Approach

New Design Studio Luxury Market Investment

i

Strategic Network
Consolidation

Dedicated Lincoln People

Creative Agency
in New York



SLIDE 70

LINCOLN ACADEMY ROADSIDE ASSISTANCE

SECOND DELIVERY

EXPERIENCE

COMPLIMENTARY MAINTAINENC

CLIENT

NEW FACILITIES

CONCIERGE SERV

TRANSPORTATION
ASSISTANCE PROGRAM

DATE NIGHT

Transforming The Client Experience
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2013 MKZ The First Transformational Experience

® Ultra-Premium Design

" Unexpected Refinement

® Driver-Oriented Performance
®" Harmony Inside And Out



SLIDE 72

2013 MKZ The First Transformational Experience

" Fully Differentiated

" Industry-Exclusive Fully Retractable
Panoramic Roof

" Lincoln Drive Control Technology
Standard (CCD, EPAS, ANC)

" LED Lighting

" Three Powertrain Lineup
e 2.0L EcoBoost
e 3.7L V6 With 300 hp
o 2.0L Atkinson Hybrid
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2013 MKZ The First Transformational Experience

" Tranquil And Warm
Experience

" Spacious, Yet Intimate
And Inviting

" Up And Away Flow Of
The Instrument Panel

" One Touch E-Shift Panel
Enabling Space-Efficient
Open Console Design
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Lincoln MKC Concept
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Lincoln MKC Concept
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Lincoln MKC Concept




SLIDE 77

Lincoln MKC Concept
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SAFE HARBOR

Statements included herein may constitute "forward-looking statements" within the meaning of the Private Securities Litigation Reform Act of 1995. Forward-looking statements are based on expectations, forecasts, and assumptions by our management
and involve a number of risks, uncertainties, and other factors that could cause actual results to differ materially from those stated, including, without limitation:

Decline in industry sales volume, particularly in the United States or Europe, due to financial crisis, recession, geopolitical events, or other factors;

Decline in market share or failure to achieve growth;

Lower-than-anticipated market acceptance of new or existing products;

Market shift away from sales of larger, more profitable vehicles beyond our current planning assumption, particularly in the United States;

An increase in fuel prices, continued volatility of fuel prices, or reduced availability of fuel;

Continued or increased price competition resulting from industry excess capacity, currency fluctuations, or other factors;

Fluctuations in foreign currency exchange rates, commodity prices, and interest rates;

Adverse effects on our operations resulting from economic, geopolitical, or other events;

Economic distress of suppliers that may require us to provide substantial financial support or take other measures to ensure supplies of components or materials and could increase our costs, affect our liquidity, or cause production constraints or
disruptions;

Work stoppages at Ford or supplier facilities or other limitations on production (whether as a result of labor disputes, natural or man-made disasters, tight credit markets or other financial distress, information technology issues, production constraints or
difficulties, or other factors);

Single-source supply of components or materials;

Labor or other constraints on our ability to maintain competitive cost structure;

Substantial pension and postretirement health care and life insurance liabilities impairing our liquidity or financial condition;

Worse-than-assumed economic and demographic experience for our postretirement benefit plans (e.g., discount rates or investment returns);

Restriction on use of tax attributes from tax law "ownership change;"

The discovery of defects in vehicles resulting in delays in new model launches, recall campaigns, reputational damage, or increased warranty costs;

Increased safety, emissions, fuel economy, or other regulations resulting in higher costs, cash expenditures, and/or sales restrictions;

Unusual or significant litigation, governmental investigations or adverse publicity arising out of alleged defects in our products, perceived environmental impacts, or otherwise;

A change in our requirements where we have long-term supply arrangements committing us to purchase minimum or fixed quantities of certain parts, or to pay a minimum amount to the seller ("take-or-pay" contracts);

Adverse effects on our results from a decrease in or cessation or clawback of government incentives related to investments;

Inherent limitations of internal controls impacting financial statements and safeguarding of assets;

Cybersecurity risks to operational systems, security systems, or infrastructure owned by us or a third-party vendor, or at a supplier facility;

Failure of financial institutions to fulfill commitments under committed credit facilities;

Inability of Ford Credit to access debt, securitization, or derivative markets around the world at competitive rates or in sufficient amounts, due to credit rating downgrades, market volatility, market disruption, regulatory requirements, or other factors;
Higher-than-expected credit losses, lower-than-anticipated residual values or higher-than-expected return volumes for leased vehicles;

Increased competition from banks or other financial institutions seeking to increase their share of financing Ford vehicles; and

New or increased credit, consumer, or data protection or other regulations resulting in higher costs and/or additional financing restrictions.

We cannot be certain that any expectation, forecast, or assumption made in preparing forward-looking statements will prove accurate, or that any projection will be realized. It is to be expected that there may be differences between projected and actual
results. Our forward-looking statements speak only as of the date of initial issuance, and we do not undertake any obligation to update or revise publicly any forward-looking statement, whether as a result of new information, future events or otherwise.
For additional discussion, see "Item 1A. Risk Factors" in our Annual Report on Form 10-K for the year ended December 31, 2011.





